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Figure 1 
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Independent Agency 
e.g., Credit Bureau 
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Figure 2 



System defines the type of transaction and 
creates a system template, wherein 
variables/factors relevant to the type of 
transaction are predefined by the system 
for later use by parties to define the terms 
of the transaction 
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1 


r 


Client enrolls in system 




r 
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Client define/qualify criteria or acceptable 
parameters to allow specific definition 
terms of potential transactions 



34 



Clients commence use of system to conduct 
transactions with participating system 
members 
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Figure 3 



Consumer desires to purchase a 
product, e.g., a car, from a 
second client, e.g., a dealer 



Dealer accesses system via a 
network & accesses dealer 

interface & completes a 
financing application for the 
purchase of a product 



ealer selects a credit agency to 

generate credit report for 
consumer; report generated & 
transmitted back to dealer 



System processes the 
application and credit bureau 
information against all 
available loan programs & 
transmits initial results to the 



1 


f 


Dealer inputs or imports 
information regarding desired 
collateral 
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40 



42 



44 



46 



System reprocesses the 
application with new collateral 
information & retransmits 
amended results to dealer 



Dealer reviews results and can 
choose a program with a 
Conditional Approval, or 
modifies input information & 
retransmits to system, which 
reprocesses application 
information 
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1 


r 


Dealer submi 
funding or fui 
applicant inl 
submits for 1 


ts request for 
rther modifies 
formation or 
ender review 




r 


Loan is approved, denied or 
lender interacts with dealer 
through system to negotiate 
submission 
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Figure 4 



56 

Development of Participation 
Criteria & Filters (First Client) 



Creating Security 
Filters 
58 



Establishing set of users 
& passwords for each 
user 
64 



Establishing a set of 
privileges or system 
rights for each user 
66 



Defining Program 
Management Criteria 
60 



Defining at least one program 
68 



Defining eligibility 
requirements 
70 



Defining program terms 
72 



Defining stipulations or 
special requirements 
74 



Defining Classes for programs 
and dealers 
76 



Defining the duration of the 
program 
78 



Defining Dealers 
Management Criteria 
62 



Activation/Deactivation 
of second client 
80 




,ig§H<M Uan Programs 



Figure 5 
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Program Names 

Loan Amount: 

Mrn Down Payment? 

Max. Loan To Value (Advance): 

Maximum Auto Payment Factors: 
The following three factors calculate £ 

Mm. Disposable Income (DI). 
Max. Debt To Income (DTI): 
Max. Payment to Income (PT1): 



(Advantage *Plus A 

fzooooT ~ * 

fl25.00cT ! % 



J limits for this program based on a borrowers debt and income. 



* [i ooo*"" 

[50 000 

[20*6*06" 



The following fields apply to Participating OR Discount programs only. 



Max Participation: 
Dealer Sharei 



[0 

w 



Discount 1 
Lender Feei 



(10 ODD 
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}Ternw, Rat^f #rtf fte*«rif*)0iis 






12 


[. Nj» S3 j 


12 




12 




12 




12 




12 


i p^3 r 


12 



72 


11,500 


60 


11,000 


60 


14,60O 


54 


14.000 


40 


14.500 


36 


16,000 


24 


lfl.OOQ 



Terms and Rates 



2O02 
2001 
2O0O 
1999 
199S 
1997 
1995 



2O02 
2002 
20Q2 
2O02 
2002 
2002 
2002 




5Q0 

S0O - av * Da<tt - 

2O0OO £ii!i£cSkt£ 

30Q00 S*«* Dejete 

4Q0OO SffJfl P* 1 ^ 

55 000 Eakia 

?SQ0ft Saue Delete 




x$ neve »jerTfi and rate: 



Back I $r<piMi>*n$ t X>Wi# 
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Figure 6 



4f Add Criteria item 



Program Name* Advantage 8 
Criteria S«t N«m»i Tier 1 



Criteria Set Type t Pass/Fail 

Criteria Set Ramjftt Comltttonal Approval 



BK 13,t»taH*st 12 mo* 


. , * ^ 


' * * 0 




BK 7, wt*H«t 12 m«* 




0 


j Edit Item zl E2 


R*j>o*> tot*l 


'< <«• 


' * "\ 1 « 


jEdrtitsm jJ»HHI ';! 


Rtooj^tot*! last 24 mo* 


<w 


0 


| Edit ttemjj EJ 


Cr*dtt Scor« 


>.«*,, T > 


1 " 620 


lEdrtltemj^J Iffljjf _ / 


D«»tTo Incom* (%) 




43.000 


|EdrtHemj^J fflj 


HightftCmmt - - ~ - 


* -\. >* 


- % . 5000 


(Edit Item 3 Gil 


L*t« P*ym«(vt*, l*st 12 m«i 


-<»» 


2 


| Edit Item jj £QI 


Income gtets monthly 




2000 ; 


| Edit Item |||| 


BK. tot*J 




1 


| Edit Hern jt| E|| 


Tim* At Job, total mos 


>-« v 


- 12 


|Edrt Hem J Q3I 


Tim* At R*»i<l«n<«, to til mos 


>» 


12 


| Edit Item zi 1331 



90 



Sekct a ent*n* !t*m from tht drop down to Jncludo In th* <:urr*nt crit*«* sot, 
Aw *fl**J» t ritert i Items 



Highest Credit 

Income, disposable monthly 

Income, gross monthly 

Late Payments, last 1 2 mos 

Repos. total 

Repos. total last 1 Z mos 

Repos, total last 24 mos 

Repos. total last 36 mos 

Time At Job, total mos 

Time At Professioa total mos 

Time At Residence, total mos 



Op+t4tt>r* 

r r 



94^ 



Is Less Than 

Is Less Than Or Equal To 
Is Not Equal To 
Is Equal To 
Is Greater Than 
^ Is Greater Than Or Equal To 



92 



)r Equ al I o 
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Figure 7 



Program Name: Advantage B 



Program Term(s) and Rate(s) 

New . , 12 

Used 12 

Used ' 12 

Used ' 12 

Used * 12 ' 



Date Created: 11/23/2001 

H9 



Created By: Ima Banker 



Maximum Loan Advance: 
Loan Amount! 
Minimum Down Payment: 
Minimum Disposible Income: 
Maximum Debt Ratio: 
Max. Payment to Income:^ 

Participation: I % \ 
Max. Partidpation: 
Dealer Split: 

Discount: 
Discount Percentage: " 
Fee: 



120.000% 

$5,000.00 Mm. $30,000.00 Maw. 

20.000%, 

$1,000,00 

50.000% 

2Q.0D0% - 



0.000% 
0.000% 



0.000% 
$0.00 



60 
60 
4B 
36 
24 



,16.300% 
- 20.000% 
20.000% 
20.000% 
20.000% 



Repos, total ,* 
Repos, total last 36 mos 
Credit Score 

Income, disposable monthly: 
BK, total 

Repos, total 

Credit Score 

Debt To Income (%) 

Income, gross monthly . - 

BK, total I ' : 

Credit Score 

Income, disposable monthly 7 

BK 13, total last 12 mos , 
BK 7, total last 12jnos 
Repos, total 1 
Repos, total last 24 mos 1 , - 
Credit Score - 
Debt To Income (%) >. 
Highest Credit! 1 t 
Late Payments, last 12 mos 
Income, gross monthly 
BK, total *. 
Time At Job, total mos 
Time At Residence, total 



31:11 



2001 
2001 
1999 
199B 
1996 



1 

■ 0 ~ ' 
_ : 620 2 
2500 
1 

0 
680 
50.000 
2000 

^0 

700 
800 

0 
0 

1 

0 
620 
45.000 
5000 
2 

2000- 

i- ~ 

" 12 



2002 . 
2002? 
2002 
2002 
20D2 



500 
15000 
35000 • 
500QD 
75000 



Submit ; 

Conditional Approval 



12 



Must use most resent Bankers System or LAW contract 

Title in the name of: Demo Bank One 27631 La Paz Laguna Niguel, CA 92677 

Factory Invoice/Booksheet 

Signed by both Dealer and Customer 

$500 mammum deductible, minimum 6 month term, name, address and phone number of agent or carrier. 

Proof of down payment: if trade-in, copy of Booksheet, Copy of Title, Odometer Statement 

All open accounts must be current prior to funding 

Minimum 3 years history 

Copy of valid Drivers License 

Copy of Social Security Card 

Most current with year-to-date 

Booksheet, Odometer Statement and copy of Title 

Three references with addresses and phone numbers 
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Figure 8 



<M Criteria Item Score 



Program Name: Advantage Plus A 
Terms And Rates; View Rates 



Criteria Set Name: Score Plus 
Crltena Set Adjustment! See deioi* 



ft j j"*^!?™*' , , -U , - ^ , .^U U . 






50 


| Denial 'j£ 


0.000 


50 


60 


| Submit For Approval ^ 


0.000 


60 


65 


| Conditional Approval V 


0.500 


65 


70 


f "Conditional Approval j£ 


0.QQQ 


70 


75 


1 Conditional Approval j£ 


-0.5QQ 


75 


50 


fCondittonal Approval j£j 


0750 


eo 




| Conditional Approval jjr 


-1.QQQ 






Add Save 




Item(s): 









CVft£tt Scsr* 




580 




-10 


-50 




580 


620 




-5 






620 


660 




0 






660 


680 




10 






680 


720 




30 






7Z0 


760 




40 






760 






50 








30.000 




10 


0 




30.000 


35,000 




7 






35,000 


50.000 










50,000 






0 








10000 




0 


15 




xoooo 


20000 




10 






20000 


50000 




15 






50000 






20 




L#C4 P4?ffi«J>«&i, tost i £ 




1 




0 


0 




1 


2 




-10 






2 


3 




-20 






3 






-30 








800 




0 


-so 




800 


1000 




5 






1000 


2000 




10 






2000 


5000 




15 






5000 






20 








12 




-10 


-10 




12 


43 




0 






48 


60 




10 






60 






20 




Tim* A? R«sftJ*rscft, *£t*f mos 




12 




-10 


-10 




12 


48 




□ 






48 


60 




10 






60 






20 




KHpos, tataJ fast -36 mas 






0 


0 -50 


0 


BK, tatat 






0 


0 -50 


0 


Select a your method to add additional itemfV 


t Show Non-Kane 











I Adtt Saw* 



Back;- 



01K20E 



Figure 9 
(Class Manager) 



M Class Manager 




Associate Programs 
Associate Dealers 
View Programs 



i&Assoclaw Lender? 



M Associate Deo I era 



P Cttfrli fct»» to t*lt*t ALL 
f~ CJl«lfc fc*r« ti> rem™ ALL 



Aduooti Plus 
1 5? Advantage 



: jV Art^ami^w Win A 



Jotn* Applicant A 



| J*' AdvanTage Phis A 



A«si<-i.:;ii>l<» lWJ<?H •'• 



: £b« Nam«t Ctacs A 



: V fikcdh b«re to select «JL 
: I : Check here, tarenttve ALL 



The Class Manager is used to associate dealers with particular 
programs. The Lender may elect to restrict particular programs 
within states or dealer groups. The association is made by the 
lender. 
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Figure 10 
Dealer Enrollment Application 
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Figure 11 



96 

Development of Participation 
Criteria & Filters (Second Client) 



Creating Security 
Filters 
98 



Establishing set of users 
& passwords for each 
user 
102 



Establishing a set of 
privileges or system 
rights for each user 
104 



Defining Lender 
Management Criteria 
100 



Activation/Deactivation 
of first client 
106 
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Figure 12 



108 

Transaction Management 



Submission of Applications 
110 



Preparing the applications 
116 



J. 



Reviewing Customer 
Profiles 
118 



Reviewing financing 
analysis results 
124 



Input collateral 
information & loan 
structure information & 
resubmit for analysis 
126 



Re-review new financing 
results 
128 



Choosing a lender & 
negotiating the loan 
120 



I 



Request for funding 
122 



Request of insurance or 
other criteria based non- 
lending products, e.g. service 
contracts 
112 



Application Report 
Management 
114 



Review status of pending 
applications 
130 



Archive 
suspended/completed 
applications 
132 



1 


r 


Generate reports 
134 
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Figure 13 



mm? 




j Amount financed; $22,300.00 
< MS RP/ Wholesales $15,000.00 



Down Payment i $1,000.00 (4,292^) 



Lender Deal Info 



Program Info 



Vehicle I Customer Limit Par./Dise. Stips 



Select 



Loan Program 



Max Tetm I Buy Rate J Man Amount 1 Payment j Payment 



i Derata Bank 0«e 
.v : d^i-. : ||:: * Adva ntage 

p *!;:;!> -f Adv£fvt&g& Pki* 
D € a. { & * Acfo 3 ntsagst Pi* sr A 

Deal & Star 

; Derm* 8 an k 2 

&ea"j & 4- Bar i Dispart* 
i Firiarics arid Insurance Services 
& + Tier 2 
Deal & + Ttetf 3 

Dsal & + Ci&3* 1 

Deal & 4- CI as 2 3 
; Submit For Approval r 

& * CLASS I 
4 <f CUSS U 
Deal & * CLASS III 



Declined: 



Finance and Insurance Services 

4-Tiet 1 



*G 
60 

£0 
*G 

£0 
60 

60 
*0 
60 



72 
72 



390,000% |30,000.00 ^S^O^El 

20.000% $30,008,60 1 3 90,81 

13,GGG% ^&>0OaDO $ 5 07.39 

13<G0D% £50,000,00 . 

14<50D% . imjSQQAfo $5£4>j&S 

20,000% 'isaaofroo #5mo* 

13<009% $9<MNfcDQ $507,33 

20>00G% |30,000,D0 |s$o,sj 

£LOG0% $20,000.00 f603,2$ 

21<G00% ' $20,000,00 $G03>22 

15.000% $30,000,00 $530,32 

1S>0QG% $30,000.00 |530.52 

15<00D% $30,000,00 $53Q>52 



14,000% $50,000*00 $459>3i 
14,000% *50,Q0&00 1459,$ t 
1&000% $50,000,00 $508.61 



$$00,00 DISC 



$0.00,00 disc 

$3G&iOQ DISC 



Vte& 
Vies 



$90p.GO Vies 

$300<00 PAP Vfe* 

$$0O,0O PAR Vfcw 

DISC Vfesi 



$600,00 PA& V\M 
$SG0<GO PAR Viz* 



View 



4:300.00 
$€£0,OQ 
$300.00 



$BQ0<GG PAR 

$300,00 par vfrv 

$€00,00 PAR Viev 



60 51,000% |20,000.00 



.LOG Si 



3> £ * L r . jL 



Figure 14 




i Amtwnt Financed; $22,300.00 



5 



1 NMUytthoteSafet $15 p 000.00 



Lender Deal Info 



Loan Program 



Th»6 th tt>a <t*m* oft fc«w>fr***>k On* i?<S3ti L* i^jjwn* CA*2<>?1r 
3, <;opiV *f valid ttt*ft** 

ft* AlJ open dcamhts-' -mcisl tie: rairent pnoe to- f«pActg 

?, Mm** ws* mwt wwaw* Santor* $V***m or -tAW <SMrtf*<* 

V . Most cy««pfc year-'tcrf-ate 

iVrtthh*. r»^.,^*^*-»4 * 30& maximum -d^ductibf*. minimum 6 -month tam-v. nam*,. *d<*r*** *n<$ pboms tntmi>&* of 

*«vTh>»B tefe/jence* vrith: .aE^dtes-ses and phone: numtxefs 




| Dernitf Bank One 
•£&*l v >^:: 4 Advantage Pius 



*0 

m 

60 



Adv^intaw " . *-. " ..V- -/-V-".:. " 
:«**«^':j»¥rb P»¥tt>4fc&..-. .' 1C.CC0% .7.7. .." A . „ V 



New 



..U**d 
Uied 



IS. WO 

ZQ.0QO 
20. W0 



2001 ZQ02 

2S0.3 



5flOW 



2o>ooe% 

13>00Q%: 

i&oao% 

14,500% 

20,000% 

*3<00S% 
20,000% 

2t<Q0D% 

15<0GQ% 
15>0QS% 
15*000%. 



430,000,00 4*30,8* 
$30,000,00 45G7;39 



4000,00 



Discount = 10.000% 
Discount Fee = $250,00 




$$5,000.00 #507,33 



4530,55 
$530>52, 



4600,00 . 

4500.00 
*$00,00 



4«D0,00 
#&00,0CI 



DISC 



DISC 
DISC 



PAR 
DISC 



t 



4^00,00 PAR tflesf 
|80iQfcOQ PAR Vi«« 



! 0^1 4 ^ CLASS IX 
| ; EM=& ^ CLASS III 



Declined^ 



|: Finance and Insurance Services 



72 14,000% $50,000,00 1439,31 
72 14,000% $50,000,00. #45*51 
72 1&<]DG% . . 450,000,00. . 45GS<6i 



60 : 4ao,ooo,oo 



$BQ0<©0 PAR Vi«* 

iooo,oo PAK 
jeoo>oo par vfe* 



;t O-O hl€% 2 ■+ jL * 0 ,1 E £5 O ifi! 




Figure 15 
Insurance Application 



t>%*& Uz&m 

m®rz m J>%:> ®Z« K§* f*VF* OK> VA>? 

ftare 4n ft> f*1T, OR. £A< VA)* 

H*s£ «*>y to »**t $ DC* 

ft« «0, Mff, OK< Ofc, VA>> 




¥** ^ !*«> 
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